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From Virtual Showrooms to Emotional
Connections: A Guide to AR and VR for Boating




Intro

KiSP is a team of artists focused
on telling stunning visual stories
for designers, architects,
furniture and recreational
product manufacturers.

From our offices in New York,
Toronto and Buenos Aires, we
work with global partners to
bring their visions to life.

We take a unique approach to
help our clients visualize the
future. It’s more than beautiful
images - it’s about making their
ideas live.

We understand you need to
safeguard your brand and
products, so we listen carefully
to every request and rise to the
challenge.

duction

Augmented reality (AR) and virtual reality
(VR) are changing the way we experience
the world around us.

In marketing, they offer exciting new
opportunities to engage with customers
and showcase products in innovative
ways. In the world of recreational
vehicles, AR and VR can be used to create
virtual showrooms, personalize the
shopping experience, and create an
emotional connection with potential
buyers.

We’ve outlined some of the key ways to
use VR, AR and digital technology in your
marketing to drive sales.




Virtual Showrooms

Virtual showrooms are an excellent way to showcase your recreational
vehicles to a wider audience. By using AR or VR, you can create a realistic
3D environment that allows customers to view your vehicles from every
angle. The benefits of virtual showrooms include:

Accessibility: Anyone with an internet connection can access your virtual
showroom, regardless of their location. This opens up new markets and
expands your reach.

Convenience: Customers can view your vehicles 24/7 without the need to
physically visit a dealership. This makes it easier for them to research and
compare models.

Cost-effectiveness: Setting up a virtual showroom is cost-effective to build
and maintain. You can showcase all your models in one space in multiple
trim levels and color ways with all of your options in a way that you never
could in physical space. Plus, you can easily update the products offered and
showcased inside your showroom.

To turn virtual showroom visits into leads, make sure to ask for email
addresses to access the showroom. You should also consider building
in a sales chat option to engage users while they’re browsing.




Showroom Styles

Photography:

Your existing physical showroom
can be captured with 360-
photography at relatively
inexpensive rates. But, this style
is limited - while you can use the
image to generate interest on
your website, the photo shows,
of course, exactly what was in
your showroom. So it doesn’t
allow you to take advantage of
most of the benefits of digital
showrooms, like more space,
more products and interactive
elements.

3D Models:

Your showroom can be built
virtually from the product data
manufacturers create. This
allows each product to be
shown to full advantage, and
show a huge variety of colors
and finishes. It can also be easily
updated even if your physical
showroom is unchanged. Your
3D model can also be enhanced
to mimic your branding through
virtual signage or local touches.

In both cases, the showroom can be enhanced with

important sales tools to make it a valuable tool in your sales

process.



AR: The Picture It Sales Engine

AR can create an emotional connection with potential buyers by allowing
them to experience your vehicles in a more personal way.

Put it in Your Driveway

Send prospects a link or QR code to view an AR model they can place in
their own driveway or at their dock. This creates a sense of ownership
and connection to the product. And a greater sense of how it would
feel to own a boat.

Virtual test drive:
Allow customers to take a virtual test drive of your vehicles, so they can
experience what it's like to drive one of your RVs or boats.

Customization: Use AR to allow customers to customize their vehicles by
changing the colors, interiors, and accessories. This makes the shopping
experience more personalized and engaging.

Interactive product manuals: Create interactive product manuals using AR
or VR, so customers can learn about the features and benefits of your
vehicles in a more immersive way.




Take Your Marketing to the
Next Level

Here are some additional examples of how AR
and VR can be used to market your
recreational vehicles:

Virtual tours:

Offer virtual tours of your manufacturing process, so
customers can see the attention to detail that goes into
every vehicle.

Trade shows and events:

Use AR or VR to showcase your vehicles at trade shows and
events, where you can reach a large audience in a short
amount of time.

Social media:
Use AR filters or VR experiences on social media to engage
with your audience and build brand awareness.

Online configurators:

Create an online configurator which allows customers to
customize their vehicles in real-time. This will increase
engagement and help customers visualize their dream
recreational vehicle.

360-degree videos:

Create 360-degree videos that allow customers to explore
your vehicles in a highly engaging and interactive way. This
will give them a better sense of what it's like to be inside
one of your RVs or boats, and can feature a host explaining
the features and operating the vehicle.



The KiSP Difference

Virtual Showrooms were developed as a solution to the problems every manufacturer and
design center faces. No matter how big your showroom is, you never have enough room to
promote every product in every configuration. With KiSP, you can present unlimited products in
a virtual showroom. You can create an immersive experience presented in full 360° no matter
where your clients are located.

No matter how much space you have, how much you re-arrange it or where it’s located your
physical showroom can never show off all of your solutions. Instead, let us build as many
solutions as you like, edit them and collect them for your portfolio. And because they are
presented in full 360, you can view them in VR or in a browser for an immersive effect, no

matter where your clients are.

Virtual Showrooms are created with your product symbols - they can be placed in a custom
environment, or you can save by using one of our existing spaces. We'll help you integrate
important extras like AR, video and LiveChat to make your showroom a critical part of your

sales arsenal.

See more at www.kisp.com/visualizations

Or email us at renderings@kisptech.com
416.499.2457 ext. 2741



http://www.kisp.com/visualizations
mailto:renderings@kisptech.com

